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Agricultural mechanisation is 
on the rise in Africa, replacing 
hand hoes and animal traction 
across the continent. While 

around 80-90% of all farmers still rely on 
manual labour or draught animals, this 
is changing, driven by falling machinery 
prices and rising rural wages. During the 
last couple of years, tractor sales grew 
by around 10% annually.

A look at the history of today’s 
mechanised countries shows that a 
widespread replacement of manual 
labour with mechanical power can have 
large socioeconomic and environmental 
implications.

In our latest study, we explored how 
mechanisation could change the face 
of African farming and rural areas. It’s 
important to ensure that mechanisation 
can be accompanied by policies that 
harness its potential and minimise 
potential negative effects.

To understand the effects of 
mechanisation, we collected data in 87 
villages in Benin, Nigeria, Mali and Kenya. 
These villages were chosen as examples 
because they’ve already experience 
mechanisation. We conducted 129 

focus group discussions with 1,330 rural 
residents. They identified various ways 
that mechanisation affected farming, 
rural life and nature.

The insights from the 87 villages 
revealed the great transformative 
power of agricultural mechanisation. 
Mechanisation can reduce work burden, 
raise prosperity and enhance diets. But 
there are also challenges such as soil 
erosion, deforestation and women’s 
access to tractor services.

Identifying these challenges provides 
an opportunity to prevent them from 
arising, through agricultural research and 
appropriate policy action.

Consequences of using tractors

Our study focused on the use of tractors 
for land preparation as this was the most 
commonly mechanised activity across 
the case study countries. Preparing land 
is labour-intensive and is usually the first 
activity to be mechanised. Participants 
were asked to mention positive changes 
directly related to mechanisation. They 
then identified subsequent changes. 
What they told us formed a picture of a 
chain of impacts.

Overall, we found that mechanisation 
has more far-reaching agronomic, 
environmental and socioeconomic 
consequences than commonly assumed.

On the upside, it frees men, women and 
children from heavy agricultural work. 
This gives them time to do other things, 
like running non-agricultural businesses 
or going to school.

Mechanisation also helps to overcome 
labour bottlenecks, a well-recognised 
constraint to rain-fed agriculture. This 
allows people to cultivate more land, as 
61% of the respondents reported. In Mali, 
one farmer said:

Many farmers have land that they can’t 
farm, it is let as fallow. With the tractor, 
the land is farmed and produces volumes 
of crops beyond the consumption 
capacity of the household.

Using a tractor also improves the 
timeliness of agriculture. Farm activities 
can be completed at the optimal time, 
which raises yields. This was noted by 72% 
of all respondents. The overall increase 
in agricultural production contributes to 
enhancing food security and reducing 
poverty.

Tractors can change farming in 
good ways and bad: 

lessons from four African countries

“Agricultural mechanisation can reduce work burden, increase prosperity and enhance diets. Shutterstock”
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On the other hand, 58% of the 
respondents noted that mechanisation 
can undermine long-term soil fertility, in 
particular when the disc plough is used. 
They said the use of heavy tractors can 
trigger soil erosion and compaction. In 
Benin, one farmer reported:

Tractor increases soil compaction 
given the weight… This is followed by 
the problems of flooding and erosion, 
which considerably reduce fertility and 
consequently the yield.

Another concern is deforestation. 
Cultivating more land can mean losing 
trees on a large scale. Even clearing trees 
from fields so that tractors can operate 
there reduces biodiversity and makes the 
soil more susceptible to rain and wind 
erosion. In Mali, one farmer reported:

Trees are destroyed to enable the tractor 

to work comfortably. This exposes the 
land.

Some effects are highly context-specific, 
such as employment effects. In Benin, 
where mechanisation was associated 
with area expansion, this greatly raised 
the demand for labour to carry out the 
non-mechanised parts of farming. Here, 
no unemployment effects were reported, 
confirming a pattern from countries such 
as Zambia.

In Nigeria, where fewer farmers 
expanded land sizes, 48% reported 
job losses. Employment effects can be 
non-direct as well. Many rural residents 
reported that the rising prosperity of 
farmers due to mechanisation leads 
to positive spill-overs to non-farmers 
such as blacksmiths, carpenters and 
hairdressers.

As with most new technologies, 
mechanisation has benefits for some but 
not for others. While other studies have 
found that smallholder farmers have less 
access to mechanisation, this was only 
mentioned by 15% of the respondents. 
But mechanisation is less accessible 
for women compared to men. This was 
reported in all countries but it varied: 71% 
of women in Mali shared this perception 

but only 5% of women in Benin.

Managing the consequences

Most negative effects are not inherent 
to farm mechanisation and can be 
addressed with complementary 
agronomic practices and adequate 
policies. Soil erosion can be reduced with 
conservation agriculture, which protects 
soils by replacing heavy disc ploughs 
with less soil-disturbing rippers or direct 
seeders and continuous soil covers.

Deforestation can be minimised with 
careful land-use planning, for example, 
by protecting land that is particularly 
valuable for climate change mitigation, 
biodiversity, and wildlife.

Entry points to ensure that women 
benefit from mechanisation may 
comprise campaigns showing women 
role models using tractors, supporting 
women’s mechanisation groups and 
developing knowledge and skills.

With the right policies, countries can 
harness the potential of mechanisation 
and manage challenges. This can ensure 
that mechanisation contributes to an 
African agricultural transformation that 
is sustainable from a social, economic, 
and environmental perspective.

Committed to a world 
without hunger ...  
a planet respected.
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Word-class specialists in and suppliers of inorganic feed phosphates, 
supplements, concentrates and nutritionally balanced animal feed, 
YARA strives to be the leading provider of sustainable crop nutrition 
and animal feed solutions, supporting farmer profitability through 
local knowledge, international expertise and ongoing technical 
advice, quality and productivity.

With an ever-increasing world population, our responsibility remains to 
feed the world and protect the planet despite economic barriers, limited 
arable land and scarce resources. 

Forging strong relationships with our clients, investing in each other and 
building trust, lead to consistent business success, because we believe ... 
only through working together, we can make a real difference.

Tel: +27 (0)31 910-5100  •  Email: animal.nutrition.sa@yara.com
www.yara.co.za/animal-nutrition/

Yara Animal Nutrition (Pty) Ltd. Reg. No. 2001/025850/07
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AFRICA: HOW TO 
OVERCOME WATER 

CHALLENGES IN 
AGRICULTURE 



www.exportfocusafrica.com    Export Focus Africa | January - June 2021         9

More than three billion people 
live in agricultural areas with 
high to very high levels of water 
shortages and scarcity, and 

almost half of them face severe constraints. 
Furthermore, available freshwater resourc-
es per person have declined by more than 
20 percent over the past two decades 
globally, underscoring the importance of 
producing more with less, especially in the 
agriculture sector, the world’s largest user 
of water.

Improved water management, support-
ed by effective governance and strong 
institutions – including secure water tenure 
and rights, underpinned by sound water ac-
counting and auditing – will be essential to 
ensure global food security and nutrition, 
and contribute to the Sustainable Develop-
ment Goals (SDGs), according to The State 
of Food and Agriculture (SOFA) 2020 – a 
flagship report published today by the Food 
and Agriculture Organization of the United 
Nations.

“With this report, FAO is sending a strong 
message: water shortages and scarcity in 
agriculture must be addressed immediately 
and boldly if our pledge to achieve the 
SDGs is to be taken seriously,” FAO Direc-
tor-General QU Dongyu emphasized in the 
foreword of the report.

Paths for action range from investing in 
water-harvesting and conservation in rain-
fed areas to rehabilitating and modernizing 
sustainable irrigation systems in irrigated 
areas. These must be combined with best 
agronomic practices, such as adopting 
drought-tolerant crop varieties, and im-
proved water management tools – includ-
ing effective water pricing and allocation 
tools, such as water rights and quotas – to 
ensure equitable and sustainable access. 
Water accounting and auditing must be, 
however, the starting point for any effec-
tive management strategy.

Achieving the internationally agreed SDG 
pledges, including the Zero Hunger target 
(SDG 2), “is still achievable,” the SOFA 
emphasizes – but only by ensuring more 
productive and sustainable use of freshwa-
ter and rainwater in agriculture, which ac-
counts for more than 70 percent of global 
water withdrawals.

FAO’s SOFA report in 1993 also focused on 
water issues, and today it is striking how 
the findings presented then remain valid 
and relevant today. While the previous re-
port focused on irrigation, the new edition 
broadens its scope to cover water-related 
challenges in rainfed agriculture, which 
represents more than 80 percent of land 
under cultivation and 60 percent of global 
crop production.

Mapping the moisture

FAO is the custodian of SDG Indicator 6.4.2, 
which measures the pressure of human 
activities on natural freshwater resources, 
and SOFA offers the first spatially disaggre-
gated representation of how things stand 
today – which, when meshed with historical 
drought frequency data, allows for a more 
holistic assessment of water constraints in 
food production.

About 1.2 billion people – 44 percent of 
them in rural areas and the remainder in 
small urban centers in the countryside – live 
in places where severe water shortages 
and scarcity challenge agriculture. Around 
40 percent of them live in Eastern and 
South-eastern Asia, and a slightly higher 
share in Southern Asia. Central Asia and 
Northern Africa and Western Asia are also 
severely affected – about one of every 
five people live in agricultural areas with 
very high water shortages and scarcity, 
compared to less than 4 percent in Europe, 
Latin America and the Caribbean, Northern 
America and Oceania.

About 5 percent of people living in sub-Sa-
haran Africa live in similar conditions, mean-
ing that about 50 million people live in ar-
eas where severe drought has catastrophic 
impacts on cropland and pastureland once 
every three years.

About 11 percent of the world’s rainfed 
cropland, or 128 million hectares, face fre-
quent drought, as does about 14 percent of 
pastureland, or 656 million hectares. Mean-
while, more than 60 percent (or 171 million 
hectares) of irrigated cropland is highly 
water stressed. 11 countries, all in North-
ern Africa and Asia, face both challenges, 
making it urgent and necessary to adopt 
sound water accounting, clear allocation, 
modern technologies and to shift to less 
thirsty crops.

Mathematics of water

“The inherent characteristics of water 
make it difficult to manage,” the SOFA 
report notes.

“Water should be recognized as an eco-
nomic good that has a value and a price,” 
it says, noting that customary practices 
leading it to be treated as a free commodity 
often create market failures. A price that re-
flects the true value of water, by contrast, 
sends a clear signal to users to use water 
wisely. At the same time, policy and gover-
nance support to ensure efficient, equitable 
and sustainable access for all is essential.

“Water management plans need to be 
problem-focused and dynamic,” the report 
recommends. SOFA notes that the rural 
poor can benefit substantially from irriga-
tion and endorses its cautious expansion. 

Between 2010 and 2050, harvested irrigat-
ed areas are projected to grow in most re-
gions of the world and to more than double 
in sub-Saharan Africa, potentially benefiting 
hundreds of millions of rural people.

The report notes that, in some cases, small-
scale and farmer-led irrigation systems can 
be more efficient than large-scale projects. 
That’s a promising path for sub-Saharan Af-
rica, where surface and underground water 
resources are comparatively undeveloped 
and only 3 percent of cropland is equipped 
for irrigation – and where expanding small-
scale irrigation can be profitable and bene-
fit millions of rural people. However, many 
factors impede adoption, including lack of 
secure water tenure and access to finance 
and credit. In Asia, declining large-scale 
state-funded surface irrigation have led to 
farmers tapping directly into groundwater, 
placing excessive pressure on the resource. 
Addressing these issues will require invest-
ing in modernizing old irrigation schemes, 
as well as effective policies.

Full-fledged water markets involving the 
sale of water rights are relatively rare. 
However, when water accounting and au-
diting is well performed, water tenure and 
rights are well established, and the active 
participation of beneficiaries and managing 
institutions is promoted, regulated water 
markets can induce efficient and equitable 
allocation of water, while promoting its 
conservation.

Did you know?

-The average amount of freshwater per 
person in 2017 was about 43 000 m3 in 
Oceania, while barely reaching 1 000 m3 in 
Northern Africa and Western Asia.

-Total water withdrawals per capita are 
highest in Central Asia, reaching almost 2 
000 m3 per person in 2017, compared to 
less than 130 m3 in sub-Saharan Africa.

-In least developed countries, 74 percent 
of rural people do not have access to safe 
drinking water.

-91 countries have national plans for rural 
drinking water, but only nine have allocated 
sufficient funding to implement them.

-Around 41 percent of current global irriga-
tion occurs at the expense of environmen-
tal flow requirements, which are essential 
to sustain ecosystems that provide life-sup-
porting functions.

-Biofuels require 70 to 400 times more wa-
ter than do the fossil fuels they replace.

-Major forests in areas such as the Amazon, 
Congo and Yangtze river basins are im-
portant sources of water vapour for areas 
downwind and are, therefore, crucial to 
rainfed agriculture.

Rome — FAO’s The State of Food and Agriculture (SOFA) 2020 
takes a new look at water shortages and scarcity in the world
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VDA president Hildegard Müller

The German Association of the 
Automotive Industry (VDA) has 
joined hands with the African 
Association of Automotive 

Manufacturers (AAAM) as part of 
the ‘PartnerAfrica’ project of the 
German Federal Ministry for Economic 
Cooperation and Development. 

AAAM is an automotive association with 
a pan-African development approach, 
established in 2015 by global original 
equipment manufacturers (OEMs, or 
vehicle manufacturers).

The partnership-based cooperation 
between VDA and AAAM promises to be 
mutually beneficial, says the AAAM in a 
statement.

It should help the automotive industry 
to improve access to sometimes 
difficult markets, while, at the same 
time, it is also in the interest of German 

development policy to improve Africa’s 
local prospects by pulling in the private 
sector, and to create sustainable jobs 
and sustainable mobility in partner 
countries.

The VDA-AAAM partnership sees itself 
as an engine for dynamic growth, high 
innovation speed and state-of-the-art 
jobs, says the AAAM.

For the VDA, cooperation with Africa 
focuses on expanding the sustainability 
agenda beyond products and production 
to include energy sources, such as 
e-fuels (fuels from renewable energy) 
and digital mobility solutions; increasing 
trade volume and investment; and 
further opening market access for 
manufacturers and suppliers. 

Equally important is supporting the 
development of local supply and value 
chains, notes the 

Promoting training and employment are 

also on the programme agenda.

“We highly appreciate our partnership 
with AAAM as the VDA intends to 
increase its involvement in Africa,” says 
VDA president Hildegard Müller.

“With the joint project, VDA and AAAM 
are pursuing the goal of creating 
improved conditions for a flourishing 
automotive industry on the African 
continent, in order to increase economic 
growth and welfare in Africa and enable 
German, as well as African member 
companies, to participate in market 
growth and foster win-win trade and 
investments between Europe and Africa. 

“This commitment of the VDA and AAAM 
is a significant contribution to growth 
and prosperity in Africa, supported by 
the investments of car manufacturers 
and suppliers on this emerging 
continent.” 

German automotive 
industry intensifies links 

with Africa’s AAAM

Please turn Over
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An in-house cluster for the association 
partnership at VDA’s headquarters in 
Berlin, and two project offices in South 
Africa and Ghana, have been made 
responsible for project implementation 
and supporting direct local contacts for 
members and partners.

The AAAM notes that the motorisation 
rate in Africa is 45 vehicles per 1 000 
inhabitants, which is significantly below 
the global average of 203 vehicles per 1 
000 people.

In 2019, the total volume of new vehicles 
sold in the African market (passenger 
cars) reached 869 000 vehicles. 

The untapped demand from Africa is 
coupled with a steady rise in consumer 
spending, which has risen over the past 
few years at a yearly rate of 10%, says the 
AAAM.

The estimated sales forecast of new light 
vehicles in Africa is 1.8-million units in 
2027.

This is a doubling compared with the 
2019 volume. 

“Our experts estimate that the African 
new-vehicle market can initially grow 
to three-million [units] by 2035, with 
the potential for five-million [units] 
through the implementation of effective 
automotive policies and ecosystems,” 
says AAAM CEO Dave Coffey.

“We are excited about our partnership 
with the VDA as it will provide expertise, 
resources and a strong network that 
will facilitate the development of the 
automotive industry in Africa.”

The AAAM adds Africa has “great 
potential” as a market and production 

location for the German automotive 
industry, in particular.

In 2019, 62 000 passenger cars were 
exported from Germany to Africa. Forty-
nine percent of these went to South 
Africa.

In 2019, 355 000 passenger cars were 
sold in South Africa, with German OEMs 
accounting for 34%, or 119 000 cars, of 
this number.

German OEMs have also steadily 
expanded their production in South 
Africa in recent years. 

Compared with 2010, their production 
has increased by 44%, to 317 000 
passenger cars in 2019. This means that 
German manufacturers are responsible 
for 91% of passenger car production in 
South Africa.

Continued from Previous page

German automotive industry 
intensifies links with Africa’s AAAM
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The African Association of Automo-
tive Manufacturers (AAAM) ap-
plauds the launch of AfCFTA. the 
world’s largest free trade region.

The Africa Continental Free Trade Agree-
ment (AfCFTA) which was finalised at the 
virtual African Union Summit in Decem-
ber, is an important milestone for the 
realisation of the AAAM’s vision of build-
ing a successful automotive ecosystem 
which will lead to a sustainable industry 
that creates significant jobs and assists 
in the industrialisation of the auto sector 
for Africa.

SET TO INCREASE INTRA-AFRICA TRADE 
MORE THAN 50%

AAAM applauds the African Union for 
pioneering and launching the African 
Continental Free Trade Area on 1 January 
2021; this will ultimately become the 
world’s largest free trade bloc covering 
a market of initially more than 1.3 billion 
people and up to $3 trillion (about R45.9 

trillion) dollars in GDP with the potential 
of increasing the intra-Africa trade by 
more than 50%.  

The establishment of the AfCFTA is 
necessary and opportune considering the 
unprecedented population growth, the 
high proportion of youth and the growing 
middle class.

CHANCE TO SHAPE CONTINENTAL AU-
TOMOTIVE POLICY

“The secretariat of the AfCFTA has the 
unique opportunity of shaping a continen-
tal automotive policy with countries that 
are willing to participate in the industrial-
isation of the auto sector,” said CEO of 
AAAM, David Coffey.

“The AAAM is fully committed to support-
ing the secretariat in realising the vision, 
of creating demand and production for 
5m new vehicles per annum from the 
2019 level of 1.1m.

“This growth requires the implementation 

of progressive automotive policies and 
eco systems across the continent, where 
hub countries in regions will assemble 
vehicles supported by surrounding econo-
mies sharing in the value chain; ultimately 
regional markets will trade vehicles and 
components. 

“Country and regional partnerships are 
not new to the development of the auto 
industry around the world” said Coffey.

AFCFTA RULES OF ORIGIN TO BE CON-
CLUDED IN MID-2021

“It is anticipated that the Rules of Origin 
for the automotive industry will be 
concluded by mid-2021, thus paving the 
way for real industrialisation of the sector 
across the continent.

“Effective industrialisation is fundamental 
to the journey of becoming competitive 
and to the subsequent liberalisation of 
tariffs across Africa – the AfCFTA will pro-
vide the scale that is required for industri-
al competitiveness,” concluded Coffey.

SA automakers welcome 
continent’s first free trade 

agreement
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CAPE TOWN - TOYOTA South 
Africa Motors (TSAM) claimed its 
highest light commercial vehicle 
(LCV) market share in 2020, 

with its Hilux and Hiace vehicles taking 
41.9 percent of an overall market that 
slumped mainly due to Covid-19 related 

restrictions.

In December, Toyota recorded a market 
share of 45.7 percent in the LCV segment 
– which translated to 4 939 out of the 
10 161 vehicles sold by the company last 
month.

With the local automotive industry 
posting its lowest total in 18 years, 380 
449 vehicles were sold in 2020, some 29.1 
percent units below the 536 612 sold in 
2019.

The drop was attributed to Covid-19-
related restrictions implemented last 
year, with the local motoring industry 
particularly badly hit in April and May 
when the country was under hard 
lockdown.

The National Association of Automobile 
Manufacturers of South Africa said: 
“Vehicle sales are linked to the strength 
of the economy and the pandemic not 
only deepened an existing economic 
recession, but its severe impact resulted 
in the domestic new-vehicle market in 
2020 dropping back to the levels of two 
decades ago.”

“In the second half of the year, the 
local automotive industry has shown 
tremendous resilience – almost matching 
pre-Covid-19 sales in some instances… 
and that was most encouraging,” said 
TSAM Sales and Marketing Vice President 
Leon Theron.

Toyota ends 2020 with a strong 
performance in the bakkie market
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SINGLE SPAN
Base dimension – 900 mm x 2000 mm
Maximum height without stabilizers – 2.7 m
Maximum height with stabilizers – 7.4 m
Maximum height tied to structure – 8.2 m
Resting platform every 2 m
Mobile up to 2.7 m

Permissible load per platform:
150 kg max concentrated load
275 kg uniformly distributed
Rated load, including user weight – 950 kg

DOUBLE SPAN
Base dimension – 2000 mm x 1500 mm
Maximum height without stabilizers – 4.2 m
Maximum height with stabilizers – 12.2 m
Maximum height tied to structure – 20.2 m
Resting platform every 2 m
Mobile up to 6.2 mm

Permissible load per platform:
150 kg max concentrated load
275 kg uniformly distributed
Rated load, including user weight – 950 kg

STAIRWELL
Base dimension 2000 mm x 1500 mm
Maximum height without stabilizers – 4.5 m
Maximum height with stabilizers – 12.5 m
Maximum height tied to structure – 20.5 m
Internal staircase with handrail
Resting platform every 2 meters
Mobile up to 6.5 m

Permissible load per platform:
150 kg max concentrated load
275 kg uniformly distributed
Rated load, including user weight – 950 kg

CONTACT US
Address
Unit 4B
38 Fortune Street,
City Deep Industrial Park,
City Deep,
Johannesburg,
2197

General and sales enquiries
T: +27 87 238 2565
E: info@solve.africa



18            Export Focus Africa | January - June 2021   www.exportfocusafrica.com



www.exportfocusafrica.com    Export Focus Africa | January - June 2021         19

Greefspan II solar power plant 
located in the Douglas town in 
the Northern Cape Province, 
South Africa, and whose 

construction began approximately 
two years ago, is now ready for 
commissioning following its successful 
completion.

This was announced by GRS Energy, 
a Spanish company undertaking the 
project in partnership with the Spanish 
group TSK and the South African 
company Umbono Energy Partners.

“We have reached the preliminary and 
final stage for the commissioning of the 
Greefspan II solar photovoltaic plant 
and we are now ready to begin grid 
connection tests shortly after successful 
registration” stated the Spanish 
company.

The Capacity of the Greefspan II solar 
power plant

The Greefspan II solar photovoltaic plant 
has 63.2 MWdc of installed capacity that 
will produce approximately 150,000 
MWh of clean energy per year that the 
Alcobendas (Spain) based company 
estimates that can guarantee the clean 
energy supply for up to 20,000 South 
African households, whilst avoiding the 
annual emission of 130,000 tons of CO2 
into the atmosphere.

The solar photovoltaic installation 
according to Dylan Tudor-Jones, the 
managing director of GRS Energy 
South Africa, will contribute to the 
industrialization of the Northern Cape, 
create jobs and advance renewable 
energy in the Southern Africa country 

that “urgently needs new production 
capacity to avoid load shedding”.

The developer of the solar power project

The Greefspan II solar project is being 
developed by African Infrastructure 
Investment Managers (AIIM), which 
develops and manages private equity 
infrastructure funds designed to invest 
long-term institutional unlisted equity 
in African infrastructure projects, 
together with the IDEAS fund and Black 
Industrialist.

The concession for this project 
was awarded by the South African 
government under the 4th round of 
the Renewable Energy Independent 
Power Producer Procurement (REIPPP) 
Programme.

South Africa: Construction 
of Greefspan II solar power 
plant complete
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President John Magufuli asked 
for the cancellation of old debts 
totalling $167.7m, according 
to the East African nation’s 

presidency. Earlier on Friday, Tanzania 
signed a $1.32bn rail-development 
contract with China Civil Engineering 
Construction and China Railway 
Construction.

Several African nations are struggling 
to fund the recovery of their economies 
after the fallout from the coronavirus 
pandemic. China, whose financing to 
African governments topped $140bn 
over the past two decades, pledged to 
provide some debt relief.

Magufuli’s debt-forgiveness request 
includes $137m that was taken for a 

housing project for the police, $15.7m for 
an old Tanzania-Zambia railway and $15m 
for a textile mill.

The new rail deal will support the 
construction of a 341km section of 
Tanzania’s planned wider railway 
network. Magufuli will seek another loan 
from China to help build an additional 
link in the expanded rail system, the 
presidency said without giving details.

The Chinese foreign minister’s Africa 
tour covered Tanzania, Nigeria, the 
Democratic Republic of the Congo, 
Botswana and Seychelles. His visit partly 
focused on helping African countries 
cope with the pandemic and boosting 
their economic recovery plans.

In the DRC, China cancelled ¥180m 

in bilateral debt owed by the central 
African country. The DRC also signed a 
co-operation agreement to participate 
in Beijing’s Belt and Road Initiative, 
becoming the 45th African nation to do 
so, according to China’s foreign ministry.

China accounts for more than half of 
the country’s bilateral debt, with at 
least $645m outstanding as at end-2020, 
according to the DRC’s debt office. The 
two countries have an ongoing $6.2bn 
minerals-for-infrastructure arrangement 
that began more than a decade ago.

The DRC is Africa’s leading producer of 
copper and the world’s biggest source 
of cobalt, with China Molybdenum being 
a major player in the nation’s mining 
industry.

Dar es Salaam — Tanzania asked Beijing for 
debt relief and signed a new multibillion-
dollar railway deal during Chinese foreign 

minister Wang Yi’s Africa tour.
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ABiQ said it is tracking over $4 
trillion worth of active project 
opportunities in Africa and the 
Middle East

GIFS signs deal with ABiQ Business 
Intelligence to identify investment and 
financing opportunitie

A Dubai-based investment bank has 
allocated $1 billion to finance active 
construction projects across the Middle 
East and Africa.

Under a memorandum of understanding 
with ABiQ Business Intelligence (ABiQ), 
Global Islamic Financial Services Firm 
(GIFS) is planning to provide financing 
and investment for infrastructure 
projects, government projects and 
private equity deals.

The agreement will see ABiQ leverage 
its extensive database to assist GIFS to 
identify the investment and financing 
opportunities.

ABiQ said it is tracking over $4 trillion 
worth of active project opportunities 
in Africa and the Middle East, including 
critical information such as ultimate 
business owners and decision-makers.

It added that it identifies the top 
developers, contractors and consultants 
in any Middle East and African market 
and sector, helping to minimise risk 
during the development period.

Emil Rademeyer, general manager of 
ABiQ said: “This is a key milestone in 
connecting upcoming projects with 
potential investment opportunities. It 
has been a long time coming and we 
have invested heavily in developing 

trusted and reliable content as well as 
the analytical capabilities of our platform 
for our subscribers over the last few 
years.”

Rademeyer added: “Now we can identify 
viable and sustainable projects in the 
private and government sector, as well 
as PPP [public-private-partnerships] 
projects and bring much-needed funding 
to the table.”

He said the potential investments would 
primarily cover PPP projects for critical 
infrastructure such as power, water, 
healthcare and transport infrastructure 
as well as independent projects in Agri-
foodtech.

Mufti Ismail Desai, CEO of GIFS, said: 
“We have a successful track record 
of arranging more than $4.3 billion in 
investment and funding for key projects 
across governments, private sector 
including listed, unlisted companies and 
PPPs. With this agreement, we can work 
with ABiQ to identify investment and 
funding opportunities.”Desai is a globally 
renowned expert on Islamic finance and 
has consulted and has conducted deal 
advisory of over $4 billion on a range of 
transactions including complex mergers 
and acquisitions, divestitures, corporate 
restructures, bond issuance’s, corporate 
capital raising, cash management and 
structured finance.

Dubai investment bank allocates 
$1bn for Middle East, Africa 
construction projects

  Emil Rademeyer (left), general manager of ABiQ and Mufti Ismail Desai, CEO of GIFS

“We have a successful track record of arranging more than 
$4.3 billion in investment and funding for key projects 

across governments, private sector including listed, unlisted 
companies and PPPs...”
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www.solve.africa

The Badger ladder range has been 
designed based on a versatile range 
of home and industrial applications. 

Whatever your requirement we are capable of 
delivering a ladder suited to your needs.

Our focus on safety standards makes these products 
a perfect choice for retail or industrial applications 

both locally and abroad. All products are tested before 
leaving the facility and pass a stringent 20 point QC 
process before delivery.

Our facility runs 24 hours per day, six days a week, producing 
more than 12,000 ladders per month enabling us to meet 
your requirements.

EXTENSIONHEAVY
DUTY 

PRODUCTS &
SERVICES

SOLVE

 

is an international company specialising in 
the manufacture of aluminium consumer 
goods, OEM services and specialised 

production of complex products.

SOLVE offers clients a unique offering to their 
aluminium needs, from design, manufacture, 
installation and maintenance, SOLVE offers a 
holistic service.

Our pride lies in our research and development, 
delivery, quality of product and client 
management.

Manufacturing operations are based in 
Johannesburg, South Africa, where our 
team of engineers work on complex as well 
as simple, high volume designs for clients 
who are based worldwide. Taking advantage 
of the favourable exchange rate, banking 
stability and the implementation of the 
latest technology, SOLVE offers a competitive 
advantage to our European, Chinese and local 
clients who need a holistic solution to their 
production needs.

- Once off component manufacture
- Manufacture of Ladders
- Manufacture of Scaffolding
- OEM
- Specialised product manufacturing
- Consulting services
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SOLVE is proud to introduce its range of Weaver Scaffolding products 
consisting of three core towers; Single Span, Double Span and a 
Stairway Tower, all made from aluminium.

With innovative design and manufacturing, our scaffolding is lighter, 
stronger and safer than other types of scaffolding. 

Aluminium’s strength and light weight makes it the perfect choice for 

easier assembly, disassembly and transport.

With a 24-hour production facility and excellent access to distribution 
routes, we can deliver locally, nationally and internationally with ease. 
This, combined with the latest technology allows us to scope, build and 
deliver safety accredited custom solutions.

Whether you are looking to purchase or to hire, we provide expert advice 
and consultation. This practical expertise and experience combined with 
CAD drawing facilities make us more than capable of tackling the most 
complex projects.

www.solve.africa

Services
‘On-site’ service
‘On-site’ training
‘On-site’ inspectors
Installation & erection of towers
Design & CAD drawings for 
your specialised projects

Aluminium brace hooks
Safety harness’ available

Rated for industrial application
Plywood or aluminium toe boards

Lightweight Aluminium Scaffolding
Plywood or aluminium decking available

Stairway option available for easy accessibility

Faster erection & dismantling compared to other scaffolding
Swivel castors for easy and quick relocation with locking mechanism
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Sub-Saharan Africa’s spiraling 
food import bill—which stood 
at $43 billion in 2019—has 
attracted mounting attention 

as a worrisome trend. For years, many 
pundits have wondered why Africa 
seems increasingly unable to feed itself, 
despite having much of the world’s 
remaining unutilized arable land.

This alarming narrative is largely 
inaccurate. Our research, which 
disaggregates sub-Saharan Africa’s 
(SSA) agricultural trade performance 
by country and type, shows that 
four countries—Nigeria, Angola, the 
Democratic Republic of the Congo (DRC), 
and Somalia—account for most of SSA’s 
net agricultural import position. The rest 
of the countries in the region are actually 
net agricultural exporters. This is good 
news not only today, but for

Africa’s future economic growth through 
trade, as we explain below.

Three key facts emerge from our 
analysis.

Sub-Saharan Africa’s food imports are 
not rising. While the value of SSA food 
imports rose rapidly during 2005-2011, 
the annual value of those imports has 
actually declined slightly and then 
leveled off since 2011, as shown in Figure 
1. While the African Development Bank 
projected that Africa’s food imports 
would reach $90 billion by 2030, these 
projections were based on trends during 
2000-2010—a period when global food 
prices rose rapidly—and do not reflect 
the more recent 2011-2019 period during 
which the value of SSA’s food imports 
has been relatively flat. The fact that—
even with rapidly growing demand for 
food driven by population growth and 
rising per capita incomes—the value 
of SSA food imports has not continued 
to rise over the past decade can be 
explained by the region’s success in 
expanding food production. In fact, 
SSA has recorded the highest rate of 

agricultural production growth of any 
region of the world since 2000.

Africa’s agricultural exports are rising 
too. While SSA imports much more 
food today than it did two decades ago, 
it exports much more too (Figure 2). 
Indeed, the region imported roughly 
$40 billion per year over the past four 
years while it exported roughly $35 
billion. Moreover, the region’s lower-
middle-income countries, led by Côte 
d’Ivoire, Ghana, and Kenya, have become 
agricultural export powerhouses, 
with a net agricultural trade surplus of 
more than $5 billion per year. SSA’s top 
exports are mainly tropical commodities 
such as cocoa, coffee, tea, and cotton, 
while its main food imports are wheat, 
rice, soybeans, other oilseeds, and frozen 
meat products.

Figure 2. Sub-Saharan Africa’s 
agricultural exports are almost keeping 

Unpacking the misconceptions 
about Africa’s food imports

Continued from previous page 28
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Unpacking the misconceptions 
about Africa’s food imports

pace with imports

Four countries account for SSA’s 
agricultural trade deficit. Two types of 
countries are responsible for SSA’s net 
agricultural import situation—countries 
that export oil and minerals, and conflict-
ridden states. These countries are almost 
fully responsible for the region’s net 
agricultural trade deficit. Nigeria alone 
is a net agricultural importer of over 
$5 billion per year, while Angola, the 
DRC, and Somalia account for another 
$5 billion per year combined. The role 
of rising commodity prices in triggering 
food imports through the Dutch disease 
mechanisms is visible in Figures 2 and 3, 

as food imports in resource-rich 
countries jumped substantially 
during the 2007-2012 
commodity price upswing, and 
subsequently fell back down.  
Most of the region’s fragile 
states are also net agricultural 
importers.

Figure 3. Annual agricultural 
product net exports by country 
category (millions of US dollars)

Note: Low-income countries 
include Benin, Burkina Faso, 
Burundi, Eritrea, Ethiopia, 
Gambia, Guinea-Bissau, Liberia, 

Madagascar, 
Malawi, Mali, 
Mozambique, 
Niger, Rwanda, 
Sierra Leone, 
Tanzania, Togo, 
Uganda (n=18). 
Lower-middle-
income includes 
Cape Verde, 
Cameroon, 
Comoros, Cote 
d’Ivoire, Djibouti, 
Eswatini, Ghana, 
Kenya, Lesotho, 
Sao Tome & 
Principe, Senegal 
(n=11). Resource-
rich (as of 2005) 
includes Angola, 
Congo Republic, 

Mauritania, Nigeria, Zambia (n=5). Fragile 
includes Central African Republic, Chad, 
Democratic Republic of Congo, Guinea, 
Somalia, Sudan, South Sudan, Zimbabwe 
(n=8).

AFRICA CAN CAPITALIZE ON ITS 
RAPIDLY INCREASING DEMAND FOR 
FOOD THROUGH AGRICULTURAL 
PRODUCTIVITY GROWTH AND REGIONAL 
TRADE

As the region’s population grows and 
gets richer, the demand for food, 
especially high-value crops and livestock 
products, will continue to grow. Indeed, 
rapidly rising demand for food within 
Africa provides considerable untapped 
potential for intra-African trade. 
The proportion of African countries’ 
food imports originating from other 
African countries is currently very 
low, consistently averaging about 
20 percent over the past several 
decades, with one country—South 
Africa—accounting for over a third of 
this intra-African food trade (Figure 1). 
Effective implementation of the African 

Continental Free Trade Agreement 
will be an important step in enabling 
African farmers and agribusinesses to 
increasingly meet the region’s growing 
demand for food.

To realize these opportunities for intra-
African agricultural trade, though, SSA 
countries will need to focus on improving 
agricultural productivity to compete 
effectively against low-cost imports from 
the international market. To compete 
at this level requires investments in 
agricultural R&D and extension services. 
African states will also have to reduce 
the costs of trade, by removing tariff and 
nontariff barriers, streamlining customs 
procedures and improve regional 
transport links in order to realize the full 
potential of the AfCFTA.

Continued from previous page
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With the advent of the 
African Free Trade 
Agreement, as well as 
the challenges recently 

faced with the global Covid crisis, our 
hope is that supply to Africa will shift 
from global to intra-Africa.  The United 
Nations Economic Commission for Africa 
estimates that the agreement will boost 
trade within Africa to 52% by 2022.  The 
free trade zone has a potential market of 
1.3 billion people and a combined gross 
domestic product of $ 2.5 trillion.

As a proud supplier to numerous key 
clients within Africa, StoreWorks is one 
of South Africa’s premier shopfitting 
suppliers, taking immense pride in the 
many years we have been servicing the 
African market.  We understand that this 
market has many unique needs with the 
focus on quality products at competitive 
pricing being at the forefront.

Specialising in store design and the 
manufacture of modular shelving and 
racking systems, as well as joinery items 
and allied products to the retail and 

warehousing industries, our strength 
is in supplying our clients with a 
comprehensive, turnkey service with 
many successful projects completed 
throughout the African continent.

Our directorship and key staff members 
have extensive knowledge of the 
shopfitting industry, thereby offering 
optimum solutions for all our clients.

Our premises are conveniently located 
in Tulisa Park, Johannesburg and 
consists of an 11 000m2 factory, offices 
and showroom facility.  We are at 
the forefront of our industry, with a 
continual commitment to upgrading 
technology and machinery.  

Some of the services we provide are:

• A highly experienced design 
team offering store layout and 
aesthetics, conceptual and 
working drawings, and continual 
research and development to 
keep abreast of worldwide retail 
trends.

• Steel gondola and perimeter 
wall shelving systems with 
a comprehensive range of 
merchandising accessories such 
as hooks, bins, baskets and many 
more.

• Storage, warehousing and retail 
racking systems, cantilever 
racking and mezzanine floors.

• Manufacture of joinery items 
suited to the retail environment, 
including: Checkouts, Point of 
sale counters and specialised 
merchandising units.  

We supply many retail spaces, and have 
vast experience in the Supermarket, 
Hardware and Convenience store 
arenas, and also fit out Stationery stores, 
Clothing stores, Cash and Carry stores.

We are confident that we will continue 
to provide our African retail partners 
with an unparalleled value service and 
together go from strength to strength 
within the continent.

  +27 79 169 5078  |  ninad@storeworks.co.za  |   www.storeworks.co.za

• SHOPFITTING CONCEPTS • RETAIL & POINT OF SALE DISPLAYS • SHELVING GONDOLA SYSTEMS
• MERCHANDISING SOLUTIONS • WAREHOUSE RACKING SYSTEMS

414 Heidelberg Rd
Tulisa Park, 
Johannesburg 
South, 2197
+27 11 613 3839
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StoreWorks – Supplying 
Africa from Africa!
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The South African sugar industry is 
looking to the recently signed Sug-
arcane Master Plan to stabilise the 
sector in 2021. Photo: Supplied/By 

Given Majola

DURBAN - THE SOUTH African sugar 
industry is looking to the recently signed 
Sugarcane Master Plan to stabilise the 
sector in 2021 after a flood of sugar im-
ports devastated it

South African Sugar Association (Sasa) 
executive director Trix Trikam said last 
week, “We are particularly concerned 
about high volumes of sugar imports 
from Eswatini. India and Brazil have 
continued to be the main non-African 
countries importing sugar into South 
Africa. These issues are being addressed 
through the recently signed Sugarcane 
Value Chain Master Plan to 2030.”

Sasa said, however, the current sugar tar-
iff remained inadequate and needed to 
be addressed properly. “We are involved 
in ongoing engagements with govern-
ment and relevant entities to address the 
issue,” said Trikam

South Africa last month signed the plan, 
which was delayed by eight months 
because of Covid-19, with industrial users 
and retailers agreeing to a minimum 
offtake of sugar for three years, with 
roughly 80 percent of consumption com-
ing from local farms and millers in the 
first 12 months, which would be hiked to 
95 percent by 2023.

Last week the SA Canegrowers’ Associ-
ation launched its Home Sweet Home 
campaign, aimed at encouraging South 
Africans consumers to buy local sugar 
products in order to help safeguard 
the one million livelihoods the industry 
supports.

Rex Talmage, the chairperson of the 
SA Canegrowers’ Association, said in a 
statement that weak trade protection 
has seen a major increase in cheap sugar 
imports flooding South Africa from Brazil 
and the United Arab Emirates as well 
as the Southern African Customs Union 
(Sacu).

“For every ton of imported sugar that 
floods our shores, our local South African 
industry loses R4 000. These cheap, low 
quality imports have caused the local 
industry to lose just over R2.2 billion in 
the last year alone,” he said.

Talmage said that a record level of sugar 
(715 000 tons) was expected to pour in 
from Eswatini this year.

“It is important to note that Eswatini 
sugar enters South Africa free of any im-
port tariff, meaning billions more stand 
to be lost during the 2020/2021 season,” 

he said.

Talmage said the local industry has been 
forced to export domestic surplus onto 
a “dumped” or over-supplied world 
market at a significant loss, which had 
left South African growers with an erod-
ed RV price (the price which growers 
are paid for their sugarcane). This was 
devastating as at times the revenue was 
lower than the cost of producing a crop, 
he said.

This was said to have put the future of 
the South African sugarcane industry un-
der serious threat, including the futures 
of 21 000 black small-scale growers, 65 
000 farmworkers as well as the 270 000 
indirect jobs and the one million liveli-
hoods the industry supports.

The Association of South African Sugar 
Importers (Asasi) chairperson Chris 
Engelbrecht said the sugar industry was 
suffering from many issues, including 
draught, management, poor sustainabili-
ty, cheap imports for a few months, most 
of local sugar fields not being in the right 
climate, the industry not being efficient 
and corruption in the industry.

Asasi said in the past five years, the local 
sugar industry had suffered a drought 
and made wrong commitments on 
export quotas and could not meet local 
demand.

Engelbrecht said this had triggered an 
unjustified local price increase of almost 
20 percent in one year.

He said that then an incorrect zero duty 
was gazetted for a few months, causing 
big international suppliers to jump in and 
flood the South African market.

“The sudden oversupply and the snow-
ball effect afterwards were devastating 
for the whole industry including the 
long-term importers. It took more than 
two years for the market to correct 
itself. In the last year imports were at a 
minimum.”

Engelbrecht said Asasi does not agree 
with the proposed Master Plan as they 
thought that it was not realistic.

“It’s one sided and trying to protect a 
market that is impossible to save with 
such low efficiency and with such a high 
artificial local price. However, Asasi will 
support the buy local idea as far as possi-
ble,” Engelbrecht said.

“But the SA sugar industry needs to be 
able to compete on the world market. 
Stop saying the world market is subsi-
dised as it is not, and it is not the excuse 
for low yields, under production and 
extremely high costs.”

Sugar sector eyes master plan to 
protect its turf from big imports
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The Citrus Growers’ Association of 
Southern Africa (CGA) has wel-
comed the gazetting of the new 
statutory export citrus levy by 

the Minister of Agriculture, Land Reform 
and Rural Development Thoko Didiza.

The new levy will be funded by around 
1,250 citrus growers over the next four 
years (from 2021 to 2024) and will ensure 
both the long-term competitiveness of 
the citrus industry as well as the sustain-
able growth of black-citrus enterprises 
within the sector.

A key funding area is ensuring greater 
transformation within the industry. 20% 
of the new levy will be allocated to the 
development of black citrus growers and 
their meaningful and lasting participation 
in the sector.

This funding will be invested in the CGA’s 
recently finalised four-year Transfor-
mation Plan (2021-2024), which will be 
implemented through the CGA-Grower 
Development Company and the Citrus 
Academy.

The plan will focus on the following key 
areas: 

• The provision of enterprise and 
supplier development pro-

grammes to black growers;

• The provision of skills devel-
opment programmes to black 
growers;

• The roll-out of socio-economic de-
velopment programmes in rural 
communities; and

• Ensuring the sustainable growth 
of black-owned enterprises; as 
well as

• Greater representation of black 
growers in industry leadership 
positions.

With the citrus industry expected to 
increase its exports by over 500 000 
tons over the next three to five years, 
investment in research and develop-
ment is critical in order to ensure the 
sector remains competitive in overseas 
markets. For this reason, 60% of the new 
levy will be allocated to Citrus Research 
International (CRI) to provide research 
and technical services to growers.

This is a pre-requisite for gaining, retain-
ing and optimising market access, which 
is a key priority for the industry over the 
short, medium and long-term.

Enhancing phytosanitary assistance

One of the main blockages preventing 
increased market access is the stringent 
phytosanitary requirements effected by 
some countries. The new citrus levy will 
assist the CRI in enhancing the phytosan-
itary assistance it offers growers, includ-
ing providing counterfoils for unjustified 
regulatory disruptions and changing 
regulations.

The remaining 20% of the new levy will 
be allocated to a number of other pro-
grammes including working with govern-
ment and other stakeholders to improve 
national transport infrastructure and 
logistics capacity, including the country’s 
rail and port operations.

With the majority of citrus growers hav-
ing voted in favour of the levy increase, 
we are pleased that Minister Didiza has 
given the green light for the implementa-
tion of the new levy from January 2021.

The industry is expecting another 
record-breaking export season in 2020, 
despite the challenges faced by the 
Covid-19 pandemic and national lock-
down. We are confident that the new 
levy will enable the industry to grow 
its market share even further and as a 
result, create even more jobs and bring 
in increased revenue for the country’s 
economy over the next four years.

New citrus export levy sees 
R1bn invested into sector
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Xiaohu Xu, Vice President of 
the CCCFNA/ Justin Chadwick, 
Chairman of Fruit SA and Vangile 
Titi-Msumza, Vice-Chair of Fruit 

SA.

Fruit exports from South Africa and 
China are set to get a boost with the 
recent signing of a memorandum of 
understanding (MoU) between the two 
countries.

Last year, South Africa exported over 
2.8 million tonnes of fresh fruit to 
overseas markets. However, only a 
small percentage of these exports went 
to China. With a population of around 
1.38 billion and the demand for fresh 
fruit expected to continue growing 
over the next few years, China offers a 
major opportunity for further market 
expansion. As a result, the local industry 
aims to increase its exports to China 
over the next five years and in this way 

contribute towards increased jobs in the 
sector.

The MoU, which was signed between 
Xiaohu Xu, Vice President of the China 
Chamber of Commerce of Import & 
Export of Foodstuffs & Native Produce 
(CFNA) and Justin Chadwick, Chairman of 
the Board of Fruit South Africa (Fruit SA) 
will contribute towards this objective, 
as it will serve to promote greater 
cooperation and statistical information 
exchange between the countries’ fresh 
fruit industries.

To this end, Fruit SA and CCCFNA will:

• Support trade visits between 
South Africa and China for 
the representatives of each 
association.

• Cooperate in the areas of 
technology exchange.

• Promote information exchange 
on matters of relevance such 
as statistics of fruit exports 
and imports between the two 
countries, changes in regulatory 
legislation, and customs 
procedures.

• Support each other’s publicity 
and promotional activities, where 
appropriate.

The two associations will also nominate 
a working group to review the effective 
execution of commitments in the MoU, 
which is effective from the date of its 
signing.

The group will comprise at least one 
representative from each association 
and will monitor the implementation of 
projects and address any issues that may 
arise from the agreement.

MOU SIGNED TO BOOST FRUIT 
EXPORTS FROM SA TO CHINA

The two associations will also nominate a working group to review 
the effective execution of commitments in the MoU, which is 

effective from the date of its signing.
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RELIABLE PRODUCTS & SOLUTIONS
for the entire agricultural sector.

Zest WEG Group has been servicing the agricultural sector for more 
than 35 years with its range of robustly engineered products. 

All products, designed using modern technology, offer farmers 
optimum reliability coupled with excellent energy efficiency. From 
WEG Premium Efficiency electric motors to WWash electric motors 
with WEG Variable Speed Drives, all have developed a reputation 
for solid performance in the most demanding conditions. Low 
maintenance requirements as well as ease of serviceability allow 
reduced total cost of ownership to the agricultural sector.

WWash Motor

Indoor 
Customisable  
Control Panels

All Weather 
Outdoor 

Control Panels

Pole Mount  
Transformers

LV Motors, Drives, 
Softstarters & Switchgear

Overhead Lines

Motor Scan

Invicta 
Vibrator 
Motors

Direct Online 
Starters (DOL)

Motor Protective 
LV Switchgear

Pushbuttons 
and Pilot lights

Power & Distribution 
Transformers

www.zestweg.comTel: 0861 009378

Standby/Emergency 
Generator Sets

ZWG_Agri_230mmx160mm.indd   1 2018/12/06   14:36
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Bloomberg – Zimbabwe plans 
to use profits from a mining 
venture to help settle a $3.5bn 
compensation claim from white 

farmers and settle a two-decade dispute 
that’s soured the country’s relations with 
Western nations and global lenders.

Kuvimba Mining House, of which the 
government owns 65%, intends to 
raise $1bn for acquisitions and capital 
expenditure. It will invest a “significant 
amount” of the cash raised on the 
Darwendale platinum project, which 
belongs to Kuvimba’s Great Dyke 
Investments unit, according to Chief 
Operating Officer David Brown.

If successful, the company could help 
meet the $3.5bn the government agreed 
to pay thousands of white farmers it 
began evicting from their land in 2000 
in a failed land reform program that has 

seen Zimbabwe’s economy collapse. 
Resolving the dispute is key to repairing 
relations with multilateral lenders who 
have shut off finance to the country.

Proceeds from Kuvimba will “be used 
to compensate the former White 
commercial farmers who lost their farms 
in 2000,” Mthuli Ncube, the country’s 
finance minister, said in an interview.

Zimbabwe is also considering selling 
real estate and raising debt to meet the 
compensation bill and has appointed 
three advisory firms to help it, Ncube 
said.

Platinum, of which Zimbabwe has the 
world’s third-largest reserves, is seen 
as key to reviving the economy and the 
country is wooing investors from as far 
afield as Russia, Cyprus and Nigeria to try 
and develop new mines. Great Dyke is 
partially owned by Russian investors.

Kuvimba means trust in the language of 
Zimbabwe’s biggest ethnic group, the 
Shona.

About $100m of Kuvimba’s money will 
be spent on acquisitions and capital 
expenditure over the next 12 months, 
Brown said in an emailed response to 
questions.

“We require about $1 billion to build out 
mines and ensure that catch-up capital is 
made,” he said, referring to about three 
years during which little investment was 
made in the assets.

Gold, nickel

The group, whose portfolio includes 
gold, nickel and platinum assets, will 
raise part of the money internally 
through its operations, he said. It will 
also sell debt.

Kuvimba is held by government pension 
funds and Zimbabwe’s sovereign wealth 
fund, Finance Minister Mthuli Ncube said 
in a separate interview.

In addition to compensating White 
farmers, profit from Kuvimba will be 
used for pension payments that are in 
arrears, Ncube said.

Kuvimba has three working gold mines 
producing about 10,600 ounces of the 
metal each month, and owns a nickel 
mine with monthly output of 550 tons.

The company is negotiating to buy 
Metallon Gold Zimbabwe’s Mazowe 
mine. It is looking at other metals such as 
lithium, nickel and copper and exploring 
opportunities elsewhere in Africa, Brown 
said.

Zimbabwe to fund white farmers’ 
compensation with mine revenue

Between 2000 and 2001, former Zimbabwean president Robert Mugabe approved the invasion and ap-
propriation of myriad white-owned farms. This was done with the intention of reclaiming land that was 
taken by settlers in the colonial era. Many farmers were evicted from their properties, which destroyed 
livelihood’s and resulted in the deaths of many. This decision by Mugabe contributed significantly to the 

economic collapse the country saw in the early to mid 2000s. Following Mugabe’s resignation, Emmerson 
Mnangagwa has sought to compensate white farmers who lost their farms under the reign of his predeces-

sor. According to Bloomberg, the country plans to utilise profits from a mining venture, ‘to help settle a $3.5 
bn compensation claim from white farmers’. This, says Bloomberg reporter Godfrey Marawanyika, is essen-

tial to ‘repairing relations with multilateral lenders who have shut off finance to the country’. 

– Jarryd Neves
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Sweet-Orr factory in Elsies River, Cape 
Town.

As we bid farewell to 2020, 
one thing has become clear: 
no business is immune to 
crises like the one that hit 

the private sector as a result of the 
Covid-19 pandemic. The situation has 
shaken some of South Africa’s oldest 
and most prolific businesses, resulting in 
downscaling, mass retrenchments and 
the closing of doors, either temporarily 
or permanently.

Stats SA data released late last year 
suggests the number of South African 
liquidations in the third quarter 
jumped by 27.4% compared with the 
same period the previous year. This 
percentage increases to 54% when 
comparing September 2020 and 2019. 
Fortunately, many businesses have 
survived the Covid-19 storm thus far; this 
includes South Africa’s oldest protective 
workwear manufacturer, Sweet-Orr & 
Lybro.

Executive director of Sweet-Orr, Denver 
Berman-Jacob, states that while 2020 
proved to be a challenging year, closing 
down and retrenching any of the 
company’s 270 staff members has never 
been an option. This, he explains, is 
thanks to the manufacturer’s sustained 
diversification drive.

Adapt or die

“Over the past 20-odd years, we have 
always made a point of adapting and 

diversifying. Just because you are doing 
well today, doesn’t mean you will be 
in business tomorrow. Look at what 
happened to giants such as Kodak and 
Thomas Cook!” says Berman-Jacob.

“The economy is moving faster than 
ever. As a business and employer, it 
is your job to move with the time and 
remain relevant in the eyes of your 
customers and keep your people in jobs, 
especially when a disaster strikes.”

Denver Berman-Jacob

He says that this strategy has helped the 
company navigate various storms before, 
beyond cutting costs. “In the case of a 
global banking crisis or pandemic, you 
can only cut costs so much to survive. 
After a while, it is no longer sustainable. 
To have a stable and sustainable future, 
you need to think and act differently all 
the time, not just when things go south.”

Kickstarted in 2016, Sweet-Orr’s 
diversification drive is rooted in four 
areas: product offering, market base, 
distribution channels, and geographical 
footprint.

“We used to focus only on apparel, but 
because clients prefer to deal with fewer 
suppliers for all their needs, we – thanks 
to strategic partnerships with leading 
local and global manufacturers – moved 
towards a head-to-toe service offering,” 
Berman-Jacob explains.

In terms of market diversification, the 
company has harnessed the power of 

e-commerce and has started to open 
showrooms. “Moving from a traditional 
single-sales platform business towards a 
multi-channel sales company has made it 
easier for potential clients to access our 
products.”

Expanding geographical footprint

In the meantime, the company is 
growing its geographical footprint to 
avoid relying on only one market in 
South Africa. “We are distributing into 
the SADC region and the Middle East, 
and have plans to re-enter the United 
States,” says Berman-Jacob, adding 
that Sweet-Orr was founded in 1871 in 
New York, after which it opened shop 
in Cape Town in 1931 – currently its only 
remaining manufacturing hub after its 
American factories closed down.

“In the meantime, we have deployed 
representatives in the SADC region and 
are in conversation with distributors in 
other parts of Sub-Saharan Africa. This 
continent is where the opportunities 
lie. The African demand for quality 
workwear and related products is huge!”

All of this, and having funds set aside 
to deal with unforeseen challenges, 
has helped Sweet-Orr remain versatile, 
agile and in business, Berman-Jacob 
says. “You must have your eggs in more 
than one basket and be able to respond 
quickly to sudden changes. Besides living 
in the now, business owners need to 
constantly prepare themselves for an 
unknown future and leave nothing to 
chance.”

WORKWEAR MANUFACTURER 
WEATHERS PANDEMIC
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Becker’s Kito electric chain 
and manual hoists have been 
designed for dependable use in 
materials handling applications 

in diverse industries. These include 
mining, construction, shipbuilding, 
food, beverage and pharmaceutical 
processing, manufacturing and general 
industry, as well as in chemical and 
petrochemical plants and the wind 
power sector.

Kito electric chain hoists and manual 
hand chain blocks and lever hoists, which 
are manufactured in Japan to stringent 
quality and safety specifications, are 
suitable for demanding applications in 
wind turbines.

“Wind power, which is gaining popularity 
globally as a dependable source of 
renewable energy, is a growing business 
sector for our Kito range,” explains Rick 
Jacobs, Senior General Manager (SGM) 
for Consumables, Becker Mining South 
Africa. “While traditional coalmining 
for energy production requires hoists 
that can operate safely in confined and 

dust-filled conditions underground, the 
available space in wind-farm nacelles 
(which house the drive train and other 
tower-top components) is also confined 
but are often hundreds of metres above 
the ground and sea spray rather than 
dust, is usually the environmental hazard.

“The strictest safety standards are critical 
during the construction, maintenance 
and operation of wind turbines, which 
is why the use of dependable, industry-
approved equipment must be correctly 
used, by properly-trained workers.

“Specialists in the wind power sector 
have specified stringent requirements 
for hoists, including the need for their 
service life to be at least 20 years, 
to match that of most wind power 
generators. It is also important that 
hoists are able to deliver reliable 
operation in arduous environments, 
like corrosive coastal conditions and 
precarious mountainous areas.

“The robust Kito range, which meets 
- and exceeds - industry requirements, 

Becker’s High-Performance Kito 
Electric Chain And Manual Hoists 
Ensure Reliability And Safety In 

The Wind Power Sector
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can be customised by Becker specialists 
to suit exact requirements of every 
wind turbine installation. Optional 
components include a radio remote 
control, foam hook protector and plain, 
geared or motorised trolleys. 

“Corrosion-resistant, heat-treated Kito 
load chain is the only electroless Nickel 
plated chain available. Advantages 
include high uniform strength and lower 
wear than conventional load chains.”

Kito standard ER2 electric chain wind 
hoists - with a maximum load capacity of 
800 kg, a lifting height up to 150 m and 3 
phase 400/690 operating voltages - are 
available from Becker with higher load 
capacities, greater lifting heights and 
special voltages on request.

Notable features of these wind hoists 
include an IP55 Index Protection rating 
to guard against the ingress of dust and 
water, a fan-cooled motor system for 
optimum cooling and a thermal overload 
limiter to prevent the motor from over-
heating. The aluminium die-cast body 

ensures a stable structure and a friction 
clutch protects components that are 
subjected to stress against overloading. 
Added to this, are five or six pocket load 
sheaves, dependant on the product 
model, that ensure smooth operation.

Other important design features include 
a top hook or connector that can be 
easily assembled and disassembled for 
reliable suspension. The load hook pivots 
by 360⁰ to avoid kinking and twisting 
of the load chain. Internal connectors 
enable direct cabling for easy connection 
and helical gears reduce operating noise.

For enhanced safety, upper and lower 
limit switches stop the hook when the 
highest or lowest positions have been 
reached and an electromagnetic brake 
or a pull rotor brake ensure powerful 
braking, holding the load securely at all 
times.

The convenient display of operating 
data - including operating hours and load 
cycles - allows maintenance intervals to 
be planned effectively.

Kito single-phase ED electric hoists, 
which are lightweight, weatherproof and 
corrosion resistant, are also suitable for 
use in wind turbines. This robust series, 
with load capacities between 60 kg and 

to 480 kg, have an operating voltage of 
1 PH 230 V/ 50 Hz and a lifting height up 
to 100 m.  

Other features include hook suspension, 
a high-performance mechanical brake 
with a friction clutch and single or dual 
lifting speeds up to 20.1 m/min.

Kito manual chain hoists are used in 
wind turbines to lift components to the 
machine room, during assembly and 
maintenance procedures. These robust 
hand chain blocks offer load capacities 
up to 50 000 kg, while lever hoists safely 
move loads up to 9 000 kg. A major 
advantage of these compact manual 
chain hoists is they can be used in areas 
with limited space and in applications 
without electricity.

The extensive range of Kito hoists is 
available exclusively in Southern Africa 
from Becker Mining SA and a network 
of carefully selected distributors, which 
offer a technical advisory, repair, test and 
back up service. 

To ensure hoists are in pristine condition 
and operate effectively at all times, it 
is critical they are tested regularly at 
Becker Mining SA’s workshops, or at any 
certified repair centre.
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The World Bank is committing $65 
million to finance an environmen-
tal remediation and restoration 
project around several mining 

sites in Zambia.

Mining that benefits the Zambian econ-
omy has many impacts on the environ-
ment, including pollution that affects 
people’s health. Initiated by the Zambian 
government, the Zambia Mining and En-
vironmental Remediation and Improve-
ment Project (ZMERIP) aims to clean up 
the environment around mining sites. It 
now benefits from financial support of 
$65 million from the World Bank.

The funds granted to the Zambian gov-
ernment will be used to clean up contam-
inated soils in at least four municipalities. 
The authorities will also work to upgrade 
infrastructure to prevent run-off around 
schools in the city of Kabwe in Central 
Province. The ZMERIP project will also 
enable the rehabilitation and closure of a 
pilot tailings dam and excavation site in 

the Copperbelt Province.

The fight against lead pollution

An important component of the Environ-
mental Remediation and Improvement 
and Mining Project in Zambia is dedicat-
ed to the control of lead pollution. The 
Zambian government wants to detect 
and treat children with high lead levels in 
Kabwe.

In this city of almost 189,000 people, 
“Lead exposure is mainly due to the 
ingestion of contaminated food, but 
also to inhalation and skin penetration. 
Affected people have high levels of lead 
in their blood,” says the World Bank. 
Lead is a silent killer that causes anaemia, 
headaches, convulsions, abdominal pain, 
neurological symptoms and developmen-
tal delays, especially in younger people.

Supporting local development

According to the World Bank, remedia-

tion activities and management of lead 
contamination hotspots should help 
protect about 70,000 people. At least 
30,000 children will benefit from edu-
cation and awareness campaigns. More 
than 3,000 young people affected by 
lead pollution in Kabwe are already being 
assisted through direct health interven-
tions, including lead testing, treatment 
and nutritional supplements.

The ZMERIP project will also enable the 
creation of “environmentally friendly” 
income-generating activities for unem-
ployed women and young people. It also 
includes a component dedicated to rais-
ing awareness of lead and other heavy 
metal pollution in mining areas. “Before 
implementing the activities, the project 
team made sure that these conditions 
were in place. Rehabilitation work in 
Kabwe and major infrastructure activities 
in Copperbelt province were delayed by 
almost 8 months due to Covid-19 restric-
tions,” says the World Bank.

ZAMBIA: WORLD BANK LENDS 
$65 MILLION FOR SANITATION 
AROUND MINING SIGHTS
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Widespread recognition is 
emerging of just what is 
at stake this year and how 
much economic ground 

we need to win back after the losses in-
flicted by the pandemic, says the writer. 
(Image: Adobe Stock)

Covid-19 took its toll on global economies 
and SA’s in particular – that much can be 
seen in the performance of SA’s blue-
chip banking, retail and industrial stocks, 
which were hammered. Those that 
recover and thrive will be the companies 
with the strongest balance sheets and 
best management.

It is safe to say that the JSE had an 
interesting year in 2020. After crash-
ing spectacularly in March, the stock 
exchange recovered its losses within 
weeks. Considering the devastation that 
Covid-19 wrought on the South African 
economy, the fact that the JSE ended 
the year up 0.63% from where it began in 
January 2020 is remarkable.

However, a closer look at the Top 100 
stocks will show that while heavyweights 
like Naspers and Prosus did their bit to 
hold the bourse steady, gaining 31.8% and 
52%, respectively, in the year, it was the 
resource stocks that saved the day.

That’s because stalwarts like British 
American Tobacco (BAT), AB InBev, Sasol 
and Remgro had a disastrous year, losing 
anything between 8.7% in the case of BAT 
and 50.7% in the case of Remgro.

Banks, which were expected to prop 
up the economy during and after the 
lockdown by providing extended terms 
and additional loans to individuals and 
businesses, fared badly over the year, 
with the Financial 15 falling 22.69% over 
the 12 months. Among the bigger losers 
was Nedbank, down 39.6%, and Standard 
Bank, down 24.5%, though it is worth 
noting that in the last six months these 
financial stocks have begun to climb back 
out of the doldrums.

Transaction Capital, which owns SA Taxi 
and 50% of used car platform WeBuyCars, 
was the exception to this rule, with its 
share appreciating by 18% in the year.

Out of the Top 100 stocks that most 
investors usually watch, just 38 shares 
showed positive growth, and of these 19 
were mining shares.

Among the mining groups, DRDGOLD 
and Pan African Resources were the 
standout performers, with their share 
prices surging by 139% and 122%, respec-
tively, although this growth has slowed 
in recent months. Kumba and Goldfields 
also grew strongly by 49.3% and 43.5%, 
respectively.

But as a class, it was the platinum group 
metals, or PGM stocks, that stood out 
in 2020, delivering returns that easily 
eclipsed those in most other sectors.

The PGM sector on the JSE comprises 
Anglo American Platinum (which gained 

10.4% in 2020), Impala Platinum (+40.7%), 
Sibanye-Stillwater (67.2%), Northam 
Platinum (69.5%) and Royal Bafokeng 
Platinum (31.8%).

Support for this sector comes from in-
creasingly stringent emission regulations 
in Europe and to an extent China, which 
is driving up the demand – and price – 
for palladium and rhodium. Platinum is 
gaining by virtue of the fact that work is 
being done to substitute palladium with 
platinum in autocatalysts.

PGM mining firms are also benefiting 
from the simple fact that their costs 
are largely rand based, while sales are 
dollar-based. They have been able to use 
these higher profits and cash generation 
to de-lever their balance sheets.

Retailers, on the other hand, are not so 
lucky and have had to fight for every 
rand of profit they have made over the 
last year. Some, like Shoprite, are defen-
sive stocks and fared well despite the 
difficult conditions. In its results for the 
year to June 2020, Shoprite reported that 
its pattern of growing sales and taking 
market share had continued. The retailer 
reported that headline profits grew by al-
most 17%. Unlike almost every other Top 
100 company, dividends were increased, 
by a hefty 20%. As a result, the share 
price jumped 22% in three days, reversing 
previous losses and ensuring the retailer 
ended the year up 11%.

Shoprite wasn’t alone, Italtile and Cash-
build benefited from the lockdown as 
people began small home improvement 
projects, and Richemont and its wealthy 
clients managed to survive and thrive, 
despite their travel itineraries being 
severely curtailed. Richemont ended the 
year up 18%.

Retailers like Massmart (-18%), Mr Price 
(-6.5%) and Clicks (-1%) have seen some 
recovery in their share prices over the 
last six months.

However, whether this can be sustained 
remains to be seen. South Africa has 
entered 2021 in the grip of the second 
wave of Covid-19 infections and a subse-
quent set of lockdown restrictions. This 
will have far-reaching implications for 
economic recovery, making 2021 another 
interesting year for investors.

A ROCKY YEAR FOR ALMOST 
EVERY FIRM ON THE JSE, EXCEPT 

THE MINING COMPANIES
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Nigerian govt unveils guidelines 
for export to AfCTA countries

The Nigerian Office for Trade 
Negotiations (NOTN) Saturday 

said exporters or agents aspiring to 
move products to countries under 
the African Continental Free Trade 
Area (AfCTA) must obtain permits, 
licences, certificates and other relevant 
documentation from appropriate 
government agencies.

Apart from getting regulatory approvals 
from such bodies, comprising the 
National Agency for Foods and Drugs 
Administration and Control, Standard 
Organisation of Nigeria, Nigerian Export 
Promotion Council, Nigerian Agricultural 
Quarantine Service and others, exporters 
and agents must confirm that their 
exports fall within the permitted range 
of goods permitted by the AfCTA 
agreement.

Nigeria joined 53 other countries in 
Africa on January 1 to set in motion the 

world’s biggest trade bloc, in terms of 
participating nations, that will speed up 
easy and efficient intra-continental trade, 
marked by few restrictions and less 
complex checks of goods across national 
borders and ports of entry.

Nigeria was one of the last African 
countries to sign the AfCTA with 
President Muhammadu Buhari raising 
concerns that goods produced outside 
Africa could be dumped in Nigeria 
through other (West) African countries 
who allow largely unrestricted imports. 
The president only signed it after a 
committee he set up advised him to do 
so.

The AfCTA plans to establish a single 
market, boost competitiveness among 
African countries, deepen economic 
integration and, according to the United 
Nations Economic Commission for Africa, 
lift intra-African trade by as much as 52 
per cent by 2022.

NOTN stated via its Twitter handle 

that exporters and agents needed to 
create a bill of entry, attach the permits 
from government agencies and make 
reservation with shipping or airline firms.

“The Nigerian Customs Service is the 
issuer of the certificate, however 
NACCIMA must vet the application,” the 
trade negotiator said.

Documents such as bill of lading, 
certificate of analysis, certificate of 
origin, packing list, certificate of origin 
and certificate of analysis are required 
for shipment to be executed.

Similarly, AfCTA trading documents like 
supplier/producer’s declaration form, 
AfCTA certificate of origin, and origin of 
declaration form are to be provided for 
ease of export.

Nigeria, which accounts for about 76 per 
cent of the total trading volume of the 
Economic Community of West African 
State, intends to increase its export 
trade by 100 per cent to $50 billion in the 
next ten years.

AFRICA: Afcfta – What 
Nigerian Businesses Must Do 

To Export To African Countries
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By Luke Witmer, General Manager, Data 
Science, Wärtsilä Energy Storage and 
Optimization

Since B2Gold first acquired the 
Fekola gold mine, located in a 
remote corner of southwest 
Mali, exploration studies 

revealed the deposits to be almost 
double the initial estimates. A recent 
site expansion has just been completed, 
and while the existing power units 
provide enough power to support the 
increase in production, the company 

sought to reduce its energy costs, cut 
greenhouse gas emissions, and increase 
power reliability. The addition of a 
35MWp solar photovoltaic (PV) plant 
and 17MW/15MWh of energy storage 
to the existing 64MW thermal engine 
plant was decided. This new energy mix 
is anticipated to save over 13 million 
litres of fuel, reduce carbon emissions 
by thirty-nine thousand tons per year, 
and generate a payback in just over four 
years. 

Such an elaborate hybrid configuration 

needs a powerful brain to deliver on 
all its potential: Wärtsilä’s GEMS, an 
advanced energy management system, 
has been set up to control the energy 
across the fleet of power sources, 
thermal, renewable, and battery 
storage. The integration, control, and 
optimization capabilities provided by 
GEMS allow the thermal units to be run 
at the most efficient rate and enable the 
battery storage to handle the large load 
step changes and volatility of the solar 
PV generation assets.

How Optimized Energy 
Management Delivers Reliability, 

Efficiency and Sustainability at 
the Fekola Gold Mine
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Integrated Hybrid Energy Solution  

In the context of the Fekola mine, which 
is an off-grid electrical island, the battery 
is performing a lot of different services 
simultaneously, including frequency 
response, voltage support, shifting solar 
energy, and providing spinning reserves. 
The energy load is very flat, with a 
steady consumption rate around 40MW 
as the mining equipment is operating 
consistently, 24/7. However, if an engine 
trips offline and fails, the battery serves 
as an emergency backstop. The controls 
reserve enough battery energy capacity 
to fill the power gap for the time it takes 
to get another engine started, and the 
software inside each inverter enables the 
battery to respond instantaneously to 
any frequency deviation. 

The reciprocating engines operate most 
efficiently at 85-90 percent of their 
capacity, this is their “sweet spot”. But 
if there is a sudden spike in demand, 
if a little more power is needed, or if 
mining equipment is coming online, 
then another engine needs to be run to 
meet the extra load. With the battery 
providing spinning reserves, the engines 

can be kept running at their sweet spot, 
reducing the overall cost per kilowatt 
hour. Moreover, with the solar plant 
providing power during the day, three to 
four engines can be shut down over this 
period, providing a quiet time to carry 
out preventive maintenance. This really 
helps the maintenance cycle, ensuring 
that the engines operate in a more 
efficient manner.

Solar PV volatility can be intense. On 
a bright day with puffy clouds passing 
by a solar farm of this size can easily 
see ramps of 25MW over a couple 
of minutes. This requires intelligent 
controls, dynamically checking the 
amount of solar that can be let into the 
grid without causing an issue for the 
engine loadings or without overloading 
the battery.   

Conducting the Orchestra

The GEMS intelligent software provides 
the optimization layer that controls all 
the power sources to ensure that they 
work together in harmony. The user 
interface (UI) gives access to all the data 
and presents it in a user-friendly way. 
Accessible remotely, all operations are 
simulated on a digital twin in the cloud to 
verify the system controls and simulate 
the most efficient operating scenarios 
to lower the cost of energy. This is an 
important software feature, both during 
and after commissioning as it allows 
operators to train on the platform ahead 
of time and familiarise themselves with 
the automated controls and dynamic 
curtailment of renewables. The UI 
provides the forecast for renewables 
and the battery charge status at any 
given moment, it can provide push email 
or phone notifications for alerts; telling 
operators when to turn off an engine and 
when to turn it back on. 

The software is constantly analysing the 
data and running the math to solve the 
economic dispatch requirements and 
unit commitment constraints to ensure 
grid reliability and high engine efficiency. 
Load forecasting integrates the different 
trends and patterns that are detectable 
in historic data as well as satellite based 
solar forecasting to provide a holistic 
approach to dispatching power. The 
Fekola site has a sky imager, or cloud 
tracking camera with a fisheye lens, that 
provides solar forecasts for the next half 
hour in high temporal resolution.

To ensure that operators really 

understand the platform, and have 
visibility over the advanced controls, 
the UI provides probability distributions 
of the solar forecast. Tracking the 
forecast errors enables operators to 
see whether the solar is overproducing 
or underproducing what the forecast 
was expecting at the time and provides 
visibility to the operators on the key 
performance indicators. This feedback 
is an important part of the machine/
human interface and provides operators 
with insight if an engine is required to be 
turned on at short notice.

Automated curtailment enables the 
optimization of the system providing 
a reactivity that people cannot match. 
By continually monitoring the engine 
loadings and battery, the system is 
ready to clamp down on solar if it gets 
too volatile or exceeds some spinning 
reserve requirement. For example, if 
a large, unexpected cloud arrives, the 
battery is dispatched to fill the gap while 
the engines ramp up. Once the cloud 
disappears however, the engines remain 
committed to operating for a few hours, 
and the solar power is transferred to 
recharge the battery. 

Over time, as load patterns shift, the 
load forecasting algorithm will also 
be dynamically updating to match the 
changing realities of the load. As mining 
equipment hits layers of harder rock, 
increasing the power load, the system 
will adjust and dispatch the engines 
accordingly. 

Hybrid solutions will become the 
new gold standard for off-grid heavy 
energy users

The Fekola mine project incorporates the 
largest off-grid hybrid power solution in 
the world, demonstrating the growing 
case for clean energy and its sustainable 
and economic potential for mines in 
Africa and beyond.

As the cost of batteries and solar 
panels continues to become more 
competitive, hybrid solutions are 
proving to be a realistic and effective 
means for increasing energy reliability 
and lowering operating costs in any 
context, thus freeing up resources 
to improve the human condition; 
whether through cheaper materials and 
gainful employment, or by providing 
broader access to reliable electricity for 
healthcare, education, and improved 
quality of life.  
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MORE THAN SOLUTIONS 
IN GRAIN STORAGE, 
KEPLER WEBER OFFERS 
87 YEARS OF EXPERTISE.

G R A I N  S T O R A G E
Leading Company in the Latin American Market, exporting since 1972. • Storage and handling 

systems found in over 40 countries around the world. • Complete solutions for after harvesting, 

with a full line of equipment: silos, conveyor, cleaning machines and grain dryers.

www.kepler.com.br

ANGOLA

(244) 222 372 029 /36
www.sul-engenharia.com

EASTERN AFRICA
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South Africa 
– Import 
Requirements and 
Documentation
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South Africa has a complex import 
process. The South African 
Revenue Service (SARS) defines 
approximately 90,000 product 

tariff codes that are strictly enforced on 
all imports.

New-to-Market U.S. exporters are 
actively encouraged to engage 
the services of a reputable freight 
forwarding/customs clearance agent well 
versed in South African convention.

Customs South Africa (Customs SA), 
a division of SARS, requires that an 
importer register with its office and 
obtain an importer’s code from SARS. 
This impacts many importers and may 
cause delays to clearance of goods.

SARS uses a Single Administrative 
Document (SAD) to facilitate the 
customs clearance of goods for 
importers, exporters, and cross-border 
traders. The SAD is a multi-purpose 
goods declaration form covering 
imports, exports, cross border, and 
transit movements.

The following is required for shipments 
to South Africa:

• For customs purposes in South 
Africa, one negotiable and two 
non-negotiable copies of the Bill 
of Lading are required. The Bill of 
Lading may be made out either 
“straight” or “to order”.

• A Declaration of Origin Form, DA59, 
is to be used in cases where a rate of 
duty lower than the general rate is 
claimed as well as for goods subject 
to antidumping or countervailing 
duty.  DA59 is a prescribed form 
with stipulated format, size and 
content. This form does not require 
Chamber of Commerce certification. 
One original signed copy of the form 
must be attached to the original 
commercial invoice covering goods, 
which require such a declaration.

• Four copies and one original 
Commercial Invoice are required. 
Suppliers must give, in their 
invoices, all data necessary for the 
importer to make a valid entry and 
for the South African Customs to 
determine value for duty purposes.

• Invoices from suppliers will not 
be accepted as satisfying the 
requirements of the customs 
regulations unless they state, in 
addition to any proprietary or trade 
name of the goods, a full description 
of their nature and characteristics 
together with such particulars as are 
required to assess the import duty 
and to compile statistics.

• One copy of the insurance 
certificate is required for sea freight.  
Follow the importer’s and/or 
insurance company’s instructions in 
other matters.

• Three copies of the Packing List 
are required. Data contained in this 
document should agree with that in 
other documents.

To reduce the likelihood of a dutiable 
assessment of samples, the shipper 
must state the following: “Sample: Of 
no commercial value / Value for customs 
purposes is USD xxx.”

Zero-value invoices are not accepted 
by South African customs authorities; 
the correct value must be stated of the 
shipment in question.

Import licenses are required for 
restricted items. Importers must possess 
an import permit prior to the date of 
shipment. Customs SA may impose 
penalties on importers who fail to 
produce a required permit. The permit is 
only valid in respect of the goods of the 
class and country specified. It is non-
transferable and may only be used by the 
person to whom it was issued. Import 
permits are valid only for the calendar 
year in which they are issued.

The Director of Import and Export 
Control at the Department of Trade and 
Industry issue import permits required 
for specific categories of restricted 
goods. These categories have been 
reduced, but still must be obtained for 
most used / second-hand items.

The updated SARS import manual can be 
found at:
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Reed Exhibition South Africa 
secured the management 
contract from the African Export-
Import Bank (Afreximbank) to 

organise the Intra-Africa Trade Fair 2021 
to be held in Rwanda, Kigali from 6-12 
September 2021.
 
What Intra-African Trade Fair 2021 has to 
offer?

The IATF provides a platform for entry 
into a single market of over one billion 
people joined by the African Continental 
Free Trade Area. IATF2021 will provide 
a unique and valuable platform for 
businesses to access an integrated 
African market of over 1.2 billion people 
with a GDP of over S$2.5 trillion created 
under the African Continental Free Trade 
Area (AfCFTA).

 
The objectives of the Intra-African Trade 
Fair include the following:

• To bring together continental and 
global players to showcase and 
exhibit their goods and services, 
explore business and investment 
opportunities in Africa.

• To serve as a marketplace where 
buyers and sellers of goods 
and services meet and explore 
business opportunities.

• To provide a platform for 
Business to Business (B2B)/
Business to Government (B2G) 
exchanges, matchmaking and 
development of business and 
investment opportunities 

• To share trade, investment 
and market information with 
various stakeholders including 

investors, SMEs, the informal 
sector, Africans in Diaspora, and 
identify solutions to address the 
challenges affecting intra-African 
trade.

• For Afreximbank as well as other 
financial institutions to share 
information about their trade 
finance and trade facilitation 
interventions that will support 
intra-African trade. 

• To discuss topical issues affecting 
intra-African trade and provide 
practical and effective solutions; 
and 

• To deploy multi-country and 
multi company pavilions that will 
serve as one-stop shop for intra-
African trade and investment 
opportunities in Africa. 

 Intra-African Trade Fair 2021
To provide a platform for Business to Business (B2B)/Business to Government (B2G) 

exchanges, matchmaking and development of business and investment opportunities
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the website. That 3000 page catalogue is now available on 
our website with over 500 000 products for our customers to 
choose from, and a further 5000 new products get added 
on a monthly basis. The shift has been phenomenal with 
unbelievable effi  ciencies gained through the use of technology.”

RS Components recently launched its Africa website  
www.rsonline.africa geared to meet the requirements of a 
growing continent with demand from various industries such 
as manufacturing, mining, automotive, utilities, electronics, 
and industrial IOT. “Customers in Africa did have access to 
our products prior to the website, however there were long 
lead times and higher freight costs depending on location. 
With the new website customers receive their products much 
quicker and we can give more markets in Africa access to our 
range through our e-commerce platform. There is also 
an improved customer experience with our French and 
Portuguese speaking sales agents, that are better equipped 
to assist with customer queries. So much is happening in 
Africa - we want our engineers, makers and maintenance 
professionals to have access to the widest range of products 
and the latest technologies to achieve their goals and to de-
velop the products and solutions of the future. The rest of 
the world has access to these goods, now so do we,” Brian 
Andrew, MD of RS South Africa. 

Select from over 500 000 products across 2 500 global brands

RS Components (RS), the trading brand of Electro-
components plc (LSE: ECM), the global distributor 
for engineers was founded as Radiospares, in 1937.  
The company started as a supplier of parts to the burgeoning 
radio market, and has evolved to become a global 
distribution enterprise, with operations in Europe, North 
America, Asia and now Africa offering a diverse portfolio 
of more than 500,000 industrial, maintenance and electronic 
components across 2500 global brands. RS is globally 
renowned as one of the first industrial distributors to 
successfully transition into an e-commerce business within 
the B2B space and continues to win awards for innovation 
and supplier development.

RS South Africa opened its doors in 1996, the flagship 
operation in Africa, celebrating 22 years of distributing products 
and components to engineers around the continent. 
Brian Andrew, Managing Director of RS South Africa 
commented: “How things have changed. In 2009 we took the 
decision to print our last paper catalogue. It was a big risk 
to take in a market where e-commerce was just taking off  
and where the industry was still quite traditional with 
engineers requesting our 3000 page catalogue to physi-
cally search for their favourite parts. We started off with 
just 5% of sales coming through the website in 2009 and 
this has steadily grown to 65% of all sales coming through 
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